FFA EVENT FACT SHEET

Revised (1/2014)
	Name of Event:

                             Agricultural Sales 

	Location/Time:

                             State Convention 9AM Friday

	Superintendent(s):

                              Andy Andersen      Rick Martineau

	Event Objectives: The purpose of the Agricultural Sales Career Development Event is to evaluate skills that are essential for an individual to be successful in the agricultural sales field. The process of selling agricultural products is essential for production and marketing of agricultural products. This event will have the individual:
       A. Develop verbal, written and interactive communication skills.

       B. Discuss features and benefits of a product.

       C. Identify potential customer objections.

       D. Demonstrate knowledge of proper product use.

       E. Identify prospective customers through marketing data.

       F. Introduce the product to prospective customers.

       G. Develop a sales call that determines and addresses customers’ needs and objections.

       H. Understand the basic business structure necessary to sell and deliver a product.

        I. Attempt to close the sale by asking for customer’s buying decision.

       J. Establish and build customer confidence in the product.
National CDE rules do not apply to this NH event.


	Team Structure & Eligibility:  
A. The team will be composed of four students, and all four individual scores will count toward the team total. A team may compete with less than four members, but is only eligible for individual awards.

B. It is highly recommended that participants wear FFA Official Dress for this event.

C. Any participant in possession of an electronic device in the event area is subject to

disqualification. (Laptops/tablets may be used during the individual sales presentation)
                                                     

	Event Summary:  The event will be composed of three parts. Individual scores will be comprised of the written exam, individual sales activity and team score. The team score will be comprised of the team activity and all individual scores.
Each team member will submit 4 copies of a summary sheet before the start of the event for a product or service of their choosing that they will “sell” to a team of judges.  There is a 50 question multiple choice test.  The team activity will require the members to demonstrate their understanding of the 5 P's of marketing - product, price, place, promotion and people to promote a product or services.


	Team Advancement: Top team is eligible to participate at Nationals 


	Resources:



	Other: See sample summary sheet.



The Product Summary Sheet is limited to one page (8½” x 11”) single sided, typed, and printed in black on white paper. Use 1” margins and a 12 point font. Photos should not be included. The product summary sheet should clearly state the role of the customer (event judge). Examples: dairy farmer, retail buyer, purchasing agent, etc. and whether this is a cold call or if the participant has made an appointment for this call. Four copies shall be provided to the event superintendent prior to the event.

Ag Sales CDE Summary Sheet (Example)
Clem Knot, Forest Hills FFA

1. Representing Company:  Pink Lady brand apples
2. Role Consumer Is To Play:  You are a mom or dad shopping at Weis Market. 
Your curiosity drives you to stop at my sample table that is promoting Pink Lady Apples.  
You are a health-conscious consumer shopping for you and your family.
3. Products Be Sold: Pink Lady brand apples
4. Features of the Product:
a) It has an attractive pink blush

b) The flavor of the apple has been described as tangy but sweet and a fresh and juicy flavor, with a crispy accent.   

c) The Pink Lady brand of apple is a great cooking apple requiring less additional sugar than other recipes.  This will make your baked goods a healthier snack.

d) This Apple is also a heart healthy snack.

e) For your convenience this product is available in these sizes:  4 pack and individual

f) The Pink Lady brand apple is known to reduce many different kinds of cancer.  

g) This apple is a naturally fat-free, saturated fat free, and cholesterol free.

h) It also is an excellent source of fiber.

i) This apple is also known to lower blood pressure.

j) The Pink Lady brand apples calorie count comes in at a low 80

5. Method of Demonstration: By eating a Pink Lady apple every day you will benefit from many healthy aspects.  The Pink Lady apple reduces the risk of prostate cancer.  It also reduces the risk of stroke.  This apple is known to lower blood cholesterol.  Also it reduces type 2 Diabetes and heart disease.  As a consumer you know that this apple is a consistent and always healthy snack food.

6. Sales Call Objective: The objective is to encourage the consumer to purchase a pink Lady Apple. 
7. Product Price 
This product is available in these various sizes:  individual apples and 3 pound bag.

Today’s In Store Special-four pack for $3.00

You can buy them lose for a $ 1.50 per pound or a 3 pound bag for $4.00.

8. Examples of Two or More Competing Products and Their Prices 

a) Granny Smiths  $1.20/lb

b) Red Delicious  $1.50/lb
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